Case Study:
IndOﬂ Coldwell Banker Sea Coast Realty

Customer:

COLOWELL
BANNZR O

SEA COAST

Type of Business: Real Estate

Location: Wilmington, NC

Reception Seating: JSI & OFS
Case Goods: Group Lacasse & OFS
Task Seating: United Chair

Panel Systems: AIS Matrix

Filina: Sbace Pro Mobile

Type of Application: Design and furnishing of new corporate offices
Customer Benefits:

Coldwell Banker, a large Wilmington realtor, needed to build a new corporate office due to the
rapid expanse of their business.

“We highly recommend Indoff and will definitely use them again.”

- Tom Spencer VP of Operations

Project Overview:

Indoff's local Partner, John Kaiser, negotiated a turn key contract for the Coldwell Banker Sea
Coast Realty 26,000 square foot corporate office. This two year project started with plans of
unfinished space and ended with wall decor.

Mr. Kaiser interviewed the owners and managers to determine what their requirements and
aspirations were for their new corporate headquarters. John also interviewed key employees
and agents to get a better understanding of office operations, and then an inventory of
existing furniture was taken.

Plans were drawn and edited, and when completed sent to the architects for build-out
drawings. Color boards came next followed by the bill of materials, pricing, and ordering of
the new furnishings. Project management and installation were a key component to the
success of this project.
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