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Casegoods: OFS
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Public Seatina: Carolina & OFS

Type of Application: Space Planning

Customer Benefits:

ATMC is a regional provider of telephone service, high speed internet, cable TV,
and wireless communication. Because of rapid growth, a new corporate facility
was needed.

“Indoff gave us the best layout, the right products and a good price. They
followed that with professional service, project management, and installation. We
made the right decision.”

- Allen Russ, Chief Operating Officer

Project Overview:

Indoff was selected over the competition because of its superior design work and
a wide range of excellent products, which combined with competitive pricing
provided ATMC with the best value. The new 40,000 sq. ft. Corporate Center was
designed by John Kaiser.

John Kaiser, Indoff’s local Sales Partner also furnished all of the new furniture and
accessories, and orchestrated the relocation of all departments including the
executive offices.

Indoff completed all project management and installation on time and within
budget.
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